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Welcome ® RICHFIELD

PUBLIC SCHOOLS

Why Richfield Public Schools?
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We deliver a world-class education T B BiS ’l =
within a tight-knit community. * ~
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Valuing diversity

Range of programs and pathways
Strong relationships with families
Smart response to the pandemic ;
that incorporated student and « >
family feedback to improve our 2

programming
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District Information: Our Vision

From our 2021-26 strategic plan.

and relevant academic experience which will
prepare them for college, career and life.

All students, families, staff and community
members will share a sense of ownership, pride ;:-
and belonging to Richfield Public Schools, -
where they will be part of a warm, welcoming
and respectful environment that celebrates
each and every individual.

Students will develop life skills, friendships and
a sense of belonging through active
participation in a variety of extracurricular
activities at all grade levels. Activities will be
inclusive, providing access, opportunity and a
welcoming environment for all students.

Students will receive a challenging, engaging F W
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District Information: At-A-Glance ® RICHFIELD

PUBLIC SCHOOLS

Richfield Public Schools by the numbers.

® 8 Schools

4 elementary schools (PK-5)
1 middle school (6-8)

1 high school (9-12)

2 specialty programs: Central
Education Center (PK) and
Richfield College Experience
Program (9-12)

® 600 employees

® 4,200 students

® 60 native languages

® Mascot: The Spartan

® Colors: Red and Gray
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Diversity & Equity (®) RICHFIELD

We are committed to viewing and analyzing all of our work through a racial
and cultural equity lens so that each individual can learn, grow and excel.

We believe:

® all children have a right to quality education, high
standards, rigorous curriculum and powerful
instruction

® that valuing our diverse backgrounds, experiences
and perspectives fosters unity and empowers all

® it is everyone's responsibility to provide a safe,
supportive and engaging environment

We will:

® provide a high quality, competitive educational
program

® accelerate achievement for ALL students

® engage family and community members as partners

® ensure an environment where ALL belong

| 5wy
//:5 f\m&‘(\(’( f“

* WA




Centennial Elementary (R) RICHFIELD

PUBLIC SCHOOLS

Neighborhood school serving families east of Nicollet Avenue

e Small class sizes

e Makerspace: technology, engineering &
robotics

e Schoolwide system of support for English
Language Learners, Special Education,
Reading and Math Intervention and Talent
Development

e Beacons Program after school

e Events & activities throughout the year for
families

e Volunteer opportunities and community
partnerships




Sheridan Hills Elementary (®) RICHFIELD

Neighborhood school serving families west of Nicollet Avenue

Emphasis on community
Artist residency
Focus on the whole child

Developing creative and critical
thinkers

e Big enough to offer opportunities,
small enough to feel like a strong
community




Richfield Dual Language School (R) RICHFIELD

PUBLIC SCHOOLS

Spanish dual language magnet school open to all students

Enrollment
Dual language immersion
Diverse staff

Amities exchange
program

Latin American Festival
Math and Specialists
night




Richfield STEM Elementary (R) RICHFIELD

STEM magnet school provides learning through the lens of Science,
Technology, Engineering & Math.

e Diverse Academic Offerings in
STEM

O Accelerated Math Options
o Science & Engineering Offerings

e Specialists include PE, Art,
Music, Technology, and STEM

e Remodel Student Work Spaces &
Labs

e Strong Community Partnerships for
academic rigor and family support




Central Education Center

Richfield Community Education and more!

e Early Learning Programs

©)
©)
(@)
@)
@)

Preschool for 3s and 4s

Early Childhood Family Education
Early Childhood Special Education
Early Childhood Screening

Home Visiting / One-on-One Parenting

e Community Education
O Classes & activities for youth & adult

@)

Family activities and field trips

O Adult ESL/ELL (Metro South)
e Community Involvement opportunities
e Partnerships & Resources

®
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PUBLIC SCHOOLS




Richfield Middle School ® RICHFIELD

PUBLIC SCHOOLS

. Grades 6-8

Safe, supportive learning
community where all students
are challenged to reach their
highest levels of achievement
and grow as individuals

*  Exploratory career pathways
courses that are aligned with high
school learning

*  Spanish dual language immersion
program

After-school activities, clubs and
athletics




Richfield High School ® RICHFIELD

PUBLIC SCHOOLS

« College in the Schools (CIS)

Students earned nearly $1M in
U of MN credits

« Advanced Placement (AP)

« Post Secondary Enroliment
« Extended 7-period schedule
- Early college model

* Nationally awarded business program




Athletics & Activities ® RICHFIELD

PUBLIC SCHOOLS

* Boys basketball state tournament qualifier 2 years in a row
* Boys soccer won conference championship

e Swimming & diving teams highly competitive

* All sports offered for students of any gender

* Wide range of activities and clubs
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Partnerships ® RICHFIELD

PUBLIC SCHOOLS

* Mayo Clinic, Exploradome, Wood Lake Nature Center, and U of MN for
award-winning STEM program

* U of MN and 7 metro colleges for top student teacher candidates
* Best Buy, RBCU, other local businesses




Facilities ® RICHFIELD

PUBLIC SCHOOLS

* In the final year of a $100,000,000 renovation project for all buildings
* Safety and security enhancements
* Equitable, collaborative, and flexible learning environments

* Many mechanical, electrical, exterior wall and roof systems are being
replaced




Results & Highlights ® RICHFIELD

PUBLIC SCHOOLS

Among the lowest class sizes in the metro High percentage of bilingual graduates
® Active parent organizations Free breakfast and healthy snacks

® Experienced and highly educated staff
*  72% of our educators have a master’s degree or higher

Among the highest participation in College in the Schools high school program
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Real Estate right now...
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MINNEAPOLIS AREA

April New Listings — Richfield REALTORS'
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MINNEAPOLIS AREA

Annual Closed Sales — Richfield REALTORS'
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MINNEAPOLIS AREA

April Closed Sales — Richfield REALTORS'
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MINNEAPOLIS AREA

Annual Inventory — Richfield REALTORS
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MINNEAPOLIS AREA

April Inventory (April) — Richfield REALTORS'
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n n n n MINNEAPOLIS AREA
Annual Median Sales Price — Richfield REALTORS®
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April Median Sales Price — Richfield
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Annual Days on Market (Med.) — Richfield <>keators:
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MINNEAPOLIS AREA

REALTORS'

April Days on Market (Med.) — Richfield
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MINNEAPOLIS AREA

Annual Pct. of List Price Rec'd at Sale — REALTORS
Richfield
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April Pct. of List Price Rec'd at Sale - REALTORS'
Richfield
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MINNEAPOLIS AREA

Annual Months Supply of Inventory — Richfield REALTORS’
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MINNEAPOLIS AREA

Annual Months Supply of Inventory (April) — REALTORS'

Richfield
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UNDERSTANDING MONTHS SUPPLY OF
INVENTORY

(A.K.A. ABSORPTION RATE)
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Seller's market Buyer’'s market Balanced market
(less than 5 MSI) (More than 6 MSI) (5-6 MSI)
Low supply, high demand High supply, low demand Neither side has market
Seller at relative advantage Buyer at relative advantage advantage
Shorter market times Longer market times Price growth and market
More robust price appreciation Relatively slower price times in line with
Multiple offers common appreciation or declines steady, historical
Sale prices closer to/above asking Buyer has more price norms

price negotiation power




MINNEAPOLIS AREA

REALTORS

Single-Family Market Share (% of Sales)
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New Construction Market Share (% of Sales)
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Distressed Market Share (% of Sales)
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Annual Closed Sales Above $350K - Richfield
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MINNEAPOLIS AREA

Annual Median Square Footage - Richfield REALTORS'
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MINNEAPOLIS AREA

New Listings REALTORS

A count of the properties that have been newly listed on the market in a given week.

Last Three Months ---0---One Year AQo  ===@== Current Activity For the Current One Year
2000 Week Ending Activity Previous +/=
2/6/2021 1,202 1,340 -10.3%
2/13/2021 1,183 1,199 -1.3%
1,800 2/20/2021 1,085 1,308 -17.0%
2/27/2021 1,263 1,439 -122%
3/6/2021 1,501 1,833 -18.1%
1.600 1 3/13/2021 1,459 1,784 -182%
3/20/2021 1,465 1,768 -17.1%
1,400 - 3/27/2021 1,566 1,587 +1.9%
4/3/2021 1,494 1,522 -1.8%
4/10/2021 1,739 1,304 +33.4%
1,200 4/17/2021 1,662 1,329 +25.1%
4/24/2021 1,745 1,474 +18.4%
1000 | . | | . | . | | . | | 5/1/2021 1,730 1,562 +10.8%
2/6/21 2M13/21  2/20/21  2/27/21 3/6/21 3/13/21  3/20/21  3/27/21 4/3/21 aMo0/21  4anr21 4a/24/21 5/1/21 3-Month Total 19,094 19,399 -1.6%
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April New Listings
BB Twin Cities Region
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MINNEAPOLIS AREA

Daily Showing Activity e REALTORS’
MLS-Wide | Rolling Weekly Average e=?020
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Source: Minneapolis Area REALTORS® and RMLS of MN, Inc. | © 2021 MAR. All Rights Reserved.
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Share of Overall Showing Activity REALTORS

By Price Range
MLS-wide | 2021
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Source: Minneapolis Area REALTORS® (MAR) and RMLS of MN, Inc. | © 2021 MAR. All Rights Reserved.




MINNEAPOLIS AREA

New Listings REALTORS’
Twin Cities Metro | Rolling Weekly Average
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. MINNEAPOLIS ARE@
Pending Sales REALTORS
Twin Cities Metro | Rolling Weekly Average

A pending sale is an accepted offer (signed purchase agreement) on a property
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Source: Minneapolis Area REALTORS® (MAR) and RMLS of MN, Inc. | © 2021 MAR. All Rights Reserved.




MINNEAPOLIS AREA

Change in New Listings by Price Range REALTORS

A new listing is any property listed for sale during a particular period
Twin Cities Metro | March 2021 compared to March 2019

0
+30% +25.9%

+19.6% )

+11.7%
+8.8%  +8.2%

+10%

0%

-6.9%

-10%

-20%

-25.0%
-30% 27.7%

-32.1%

-40%
’ <$120K $120K- $150K - $190K - $250K - $350K - $500K - $750K - $1M+ Total
$150K $190K $250K $350K $500K $750K  $1M

Source: Minneapolis Area REALTORS® (MAR) and RMLS of MN, Inc. | © 2021 MAR. All Rights Reserved.




MINNEAPOLIS AREA

Change in Pending Sales by Price Range REALTORS'

A pending sale is an accepted offer or signed purchase agreement on a property
Twin Cities Metro | March 2021 compared to March 2019
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+ 0
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Source: Minneapolis Area REALTORS® (MAR) and RMLS of MN, Inc. | © 2021 MAR. All Rights Reserved.




Twin Cities Housing Market Activity —~e—New Listings VINNEAPOLIS AREA
New Listings and Closed Sales (1967-2020) - e sl REALTORS
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Recession

A disappearing act ——Twin Cities Region

Percentage of Active Listings Priced Under $250,000 (R12MA) ——inneanalis
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MINNEAPOLIS AREA

March New Listings | Mpls REALTORS
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March Pending Sales | Mpls

MINNEAPOLIS AREA

REALTORS’
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APPLICATIONS

HOW DO | USE THIS STUFF?
AND WHAT'S IN IT FOR ME?!




STATS CAN ANSWER
POPULAR QUESTIONS

Is it a buyer’s or seller’'s market?
How do property types compare?
Are prices going up or down?
How long will it take to sell my house?
How much of my asking price will | get?
‘ When do | have the most options as a buyer?
What's happening with new construction?

What's happening with foreclosures in my area?



HOW WILL THIS BENEFIT YOU?

Listing presentations

Open houses / showings

Prospecting

Lead generation/capture

Personal marketing (you vs. entire market)

Manage expectations by showing market realities
Strategic, informed decision making

Forecasting, extrapolation and business planning
Identifying growth opportunities - segment or geography specialization




|ad FastStats

Local Market Updates
Dig deeper into into specific cities and
neighborhoods.
Area:
Select an area..
Time Period:

Most Recent

VIEW REPORT

Weekly Activity Report

Monthly Indicators

Housing Supply Overview

Foreclosures and Short Sales

Annual Report

Twin Cities Region

Selected Area: No Area Selected

Grgw Wing
ount
(o dat) 16-County
Twin Cities
Brainerd —¢- Region
Pine County
(no data)

13-County
Twin Cities

*"““—Pine City ke

Stearns County
{mo data)

Saint Cloud MSA
Sherburne
. County
R

Hennepin 8E54 st Croix

) & County - County
Hutchinson—=* ca” _ \
ROl Carver
e @eé County / gierce
ounty
7 Scott {no data)

Sibley County

{no data)

Le S :
Enulﬁ;r Rice Goodhue

eernl County County

Return to the Minneapolis Area REALTORS® <



Richfield in the news
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Happy birthday, nature!

 Wood Lake Nature

Center celebrated its
50t birthday in May 5

« More than 100,000
visitors a year

* Fields trips from all
over the state

« Nature oasis

 What does the future
hold?




Happy birthday, small humans!

 The COVID-19
pandemic was hard on
everyone

* Especially our youngest
residents

* Could not celebrate
Important events, like
their birthdays, with
friends and family

- Fire, Police and Public S |
Works Departmentsto |
the rescue




Girl power!

« Mayor Maria Regan
Gonzalez named the
Minneapolis YWCA's
Woman of Power
award winner

« Commitment to social
and racial equity,
dignity, justice and
peace

« Helping improve the
health of all
Minnesotans

Maria Regan Gonzalez

Smpowering women 27 CIRCLE OF
M mvcnnfa o Li WO M E N




Small owl, big problem

 Wood Lake naturalist
and MNDQOT plow
driver team up to
save injured owl on
the side of 1-494

* Did | mention it was
during rush hour?

 Well, it was!




In-person activities were so 2019

* No In-person
orogramming, no
nroblem for
Recreation Services
Department

« Creativity was king

* More than 467,000
people served

* Even got mentioned
In City Pages




PASS!!! Underpass, that is...

* More than 30 years Iin
the making

* Funded by federal,
state, county, local
and other entities

* Providing additional
transportation options

 Alleviating traffic on
1-494




Eyes on the road, buddy!

« As 2020 came to a
close the Police
Department unveiled
Minnesota’s first
distracted driving car

« Shared with several
communities as part
of the Towards Zero
Deaths initiative




Stay, sit, heal. Good boy!

* Opened first off-leash
dog park in November

o Attracts both
residents and non-
residents, alike

 Located within

Roosevelt Park

* Respite during
COVID-19 pandemic







POINT-OF-SALE INSPECTIONS PROGRAM

Jennifer Grinde, Building Inspector

igrinde@richfieldmn.gov,

RESIDENTS ~ BUSINESSES =~ DEPARTMENTS

e —— 612-861-9883

+ Housing Depa » Community » Permits, I &Licenses »

POINT OF SALE INSPECTIONS

- Permits, Inspections & Licenses. Fontsize: (3@ Share & Bookmark Feedback @@ Print
Point Of Sale

CITY GOVERNMENT ~ AROUND TOWN | WANT TO...

+ Planning and Zoning Division

Building Code Hand

What s the "Point of Sale” Housing Inspection Program?

In 1989, The Richfield City Council passed an ordinance which requires that all single family and two-family homes

in the City (including condominiums) that transfer title after October 1, 1990 be inspected by the City of Richfield
Division and a Certificate of Housing Mai be obtained prior to the transfer of ownership or

PermitAppiications closing. The ordinance (Section 408.01) s also available for review. An application form must be completed and

returned to the City, along with the appropriate fee.

Certification Forms

Dean Tran, Building Inspector

Contractor Licenses

How Do | Arrange A Housing Inspection?

dtran@richfieldmn.gov,
612-861-9761

Rental License & Inspections
WHERE: Richfield Municipal Center

Zoning Code Handouts 6700 Portland Avenue
Richfield, MN. 55423 —by mail or in person

Zoning Permit Applications
HOW: 1. Fill out an application

+ Redevelopment 2. submit fee in advance by cash, check or credit card. **Payment and application must be submitted
PRIOR to scheduling an appointment.**

Section 8 3. Schedule an inspection - allowing 1-2 hours for the inspection and explanation.

Human Services Office Hours are 8:00 a.m. to 4:30 p.m.

Monday - Friday

+ Economic Development e - - .
Natalie Stanton, Sr. Office Aide

Bike Rack Cost Share Program
ADDITIONAL INFORMATION

fnenioepmiien nstanton@richfieldmn.gov,

Cash Escrow Agreement

S 612-861-9882

TIF101

Data Practice Requests

CD Photo Albums

www.Richfieldmn.gov/POS



mailto:jgrinde@richfieldmn.gov
mailto:dtran@richfieldmn.gov
mailto:nstanton@richfieldmn.gov

POS: HOW DOES IT WORK?




BUYER Fills out application and
pays fee. BUYER Schedules In-

RICHFIELD POINT OF SALE

SELLER Fills out application and
pays fee. SELLER Schedules In-

INSPECTION

spection spection.

Inspector
emails results
to BUYER

Inspector
emails results
to SELLER

/

BUYER assumes responsibility for
repairs. BUYER Submits itemized

bid from licensed contractor. INSPECTOR reviews

bid and determines es-
crow amount.

SELLER FIXES
ALL THE THINGS

BUYER submits escrow and $50
admin fee to Natalie.

NATALIE gives Certifi-
cate in Lieu to BUYER
to take to closing.

/

BUYER closes on
purchase of home.

BUYER FIXES ALL THE
THINGS (within 60 days)

\_ 4

RE-INSPECTION

NATALIE gives an original
Certificate of Housing
Maintenance Compli- B

ance to SELLER. (SELLER takes certificate

Lto closing! SUCCESS!

RE-INSPECTION

Natalie returns escrow to
BUYER. SUCCESS!!

Questions? Contact Natalie at (612) 861-9882

- NE Urban Hometown
N



POS: HOW MUCH DOES IT COST?

Application fee
= $150 for single family homes
= $230 for duplexes
= $100 for condominiums

(Fees include 2 inspections, $50/additional)
Escrow Account for repairs
= $50 non-refundable admin. Fee
= PLUS - Greater amount of:
= $1000 OR
= 25% of repair cost based on contractor’s bid







KNOW WHEN IT MIGHT BE TIME TO CALL A PRO....

Savage Chickens by Doug Savage

STEP oNE ' CALL AN ELECTRICIAN.

CoNGRATULATIONS ! You ARE Now/
READY FoR THE EXCITING WORLD
oF ELECTRICAL REPAIR!

® 201 8% DG SAVAGE




NOT EVERYTHING THEY SELL AT MENARDS
OR HOME DEPOT IS LEGAL...

Two examples of items that
will fail inspection




SMOKE & CO DETECTORS SAVE LIVES

Smoke detectors are
required in every
bedroom, in hallways
leading to the
bedrooms and on
every level. If they are
currently hardwired-
they need to stay
hardwired.

CO alarms are
reuired within 10’ of
sleeping rooms and
can be mounted low
or high




FINAL THOUGHTS
Plan ahead, especially when

the market is moving so quickly.

Remember- this inspection does not
replace your buyer’s inspection...

Hang on to the Certificate of
Housing Maintenance Compliance,
and bring it with you to closing
(you get one copy).

[N

DO NOT
READ




Photo courtesy ASHI home inspector David Rose,
Astute Home Inspections, LLC, Millburn, N_J. ‘
and American Society of Home Inspectors, www.ashi.org wwHouseloglecom










VISION OF RICHFIELD’S HOUSING PROGRAMS

To encourage people to invest in
Richfield by providing opportunities for:

* Homeownership Support
* New Construction
* Professional advice & resources

* Home improvement financing

HOUSING



HOUSING PROGRAMS BY AFFORDABILITY

Transformation
Def dLoan P
erre n Program Home Loans
Architectural
Acquisition/Rehab Rehab
B R Consultant =hna
Home Remodeli
Fix-Up Fund Jeling
. Advisor
Ownership
Richfield
Mew Home Program (Land Trust, HFH) Rediscovered Mew Construction
Down Payment Assistance Assistance
Rehab
Redevelopment- 20% of Units - Mew Construction
Rental
Assistance
81-110% AMI ‘ Mo restrictions

HOUSING



JUST DEEDS PROJECT

5. That the said land or buildings thereon shall never be rented, leased or sold,
transferred or conveyed to, nor shall same be occupied exclusively by person or persons other
than of the Caucasian Race.

* Project focused on disavowing racially

restrictive covenants
* Provides free legal and title services US 6(234(}

* Richfield is one of 11 cities participating

HOUSING



FIRST TIME HOMEBUYER PROGRAM

Program was launched in Fall 2018

Up to $20,000 towards down payment
and closing costs

Initially only available to Richfield renters,
later expanded to include any first time
homebuyers who meet the income
guidelines

Base loan: $15,000

Additional $5,000 for: Richfield renters, or
those with children under the age of 18, or
a households with a member with a
documented disability

No-interest, pro-rated, forgivable loan

|
\/ TP e

FIRST TIME HOMEBUYERS:

Get downpayment assistance up to $20,000 to buy your first

home in Richfield!

About the Loan

Who Is Eligible

55,950

$71.9%

Contact a Richfield Housing Speclailst for full guidelines

and more Information:
612-861-3778 or HouseSpecialistQrichfieldmn.gov




FIRST TIME HOMEBUYER PROGRAM

Who is Eligible:

First time homebuyers
Must meet income and asset guidelines

Purchase agreement MUST include the
required Environmental Review Addendum

We don’t reserve funds until there is a PA

Complete a Home Stretch Workshop prior
to closing

HOUSING

Total Household
Income Limit

Household Size

1 $55,950
2 $63,950
3 $71,950
4 $79,900
5 $86,300
6 $92,700
7 $99,100




About the Loan

RF64 DOWNPAYMENT ASSISTANCE PROGRAM

Up to $11,000 towards the
purchase of a RF64 townhome
0% interest, no payments
Loan is due after 30 years, or
upon sale

Who Is Eligible

Households with an income of $103,400, or less

Have obtained mortgage pre-qualification from a lender

Unit must remain owner-occupied

Final loan amount will depend on income and mortgage amount, not to
exceed $17,000.

Housing Ratio of at least 25%




NEW HOME PROGRAM:
AFFORDABLE SINGLE FAMILY DEVELOPMENT

Develop affordable new single-family
homes in cooperation with non-profit
developers.

* New Construction
* Purchase/rehab

Twin Cities

o, Y Habitat

for Humanity®

West Hennepin Affordable Housing Land Trust

HOUSING



NEW CONSTRUCTION- 6310 IRVING AVE

Habitat

for Humanity

"ehEbitar

Al ot

The Urban 1memwn



ACQUISITION/REHAB- 7132 COLUMBUS AVE




RICHFIELD REDISCOVERED PROGRAM

Market-rate, new construction
through either the:

Lot Sale Program
Credit Program




RICHFIELD REDISCOVERED - LOT SALE

1. HRA purchases substandard property and
prepares site for new construction

* 1 upcoming lot / will be accepting
applications mid-summer
+ Sign up for notification list online
2. Builder/Buyer teams apply for HRA approval

* New home must have at least: 3 BR, 2
baths, 2-car garage

* Design should complement surrounding
homes

 Additional consideration for green
features, ADUs, or accessibility
upgrades

HOUSING



RICHFIELD REDISCOVERED - CREDIT

1. Builder/Buyer team locates a
substandard home, enter into a
Purchase Agreement contingent
on HRA approval

2. Submit plans and application to
HRA

3. Once approved, demolish
existing home; construct a new
home

4. Receive $50,000
reimbursement from at the end
of construction




RICHFIELD REDISCOVERED- 6812 EMERSON AVE

HOUSING



RICHFIELD REDISCOVERED- 6812 EMERSON AVE




REMODELING & RENOVATION PROGRAMS

Promoting the maintenanceland
updating of housing stock with:

The Details
Education, Expertise & Design Help Lower-Cost Financing
S o hance ok 1 protesonas st e

12018 Funds st avadabie) a partial,
Profcts of $50,000 ar more.

Financing Tools
= Deferred Loan

= Fix-Up Fund
= Transformation Home Loan

Our programs ang gy statf are
focused on heiping yoy,

* Navigate the home
Improvement process

* Save money

* Make projects easier ang
fess stressfy|

* Be more configent

*And get projects dong

Education, Expertise g Design Help

* Remodeling Advisor

* Architectural Consyitang

Resources & Advice |
= Architectural Home Consultation

= Construction Consultant
= Home Energy Squad Enhanced

Lower-Cost Finaneing
* Fix Up Program 1 5

* Transtormation Home 1oan

* Deferred Loap

HOUSING




FINANCING: TRANSFORMATION HOME LOANS

HOUSING

Incentive Loan for projects valued
at $50,000+

Loan = 15% of total project cost, up
to $25,000 max loan

0% interest, deferred, due on sale,
or forgiven after 30-years

No income limits




BEFORE

AFTER

Urban ometown
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PILOT PROGRAM: ACCESSORY DWELLING UNITS

Potential ADU Configurations

Expands the Transformation
Home Loan to encourage ADU’s

Same loan terms as the
Transformation Loan Program

Added incentives include:
* Eligible for funding up to
$30,000 max

* Free Architectural
Consultation
* No application fee

HOUSING



FINANCING: COMMUNITY FIX-UP LOANS

Borrow up to $50,000 at 3% interest rate
Covers most improvements, interior and exterior
Eligible if household income under ~$108k

4 loans originated in Richfield in 2020
HRA wrote-down approximately $12,000 in interest
Rates low across all loan programs, less utilization of CFUF

Loans administered by the CEE Lending Center

...... C@@

........... :: Center for Energy and Environment




FINANCING: DEFERRED LOAN

Loans to assist low/fixed-income
households with health & maintenance
repairs

Borrow up to $30,000 at 0%

Repaid upon sale of home, or forgiven
after 30 years

Administered by Hennepin County

In 2020:
9 projects completed / 6 projects started
47 households on the waiting list

$110,000 in repayments recycled back into the
Program




RESOURCES & ADVICE

Remodeling Advisor

* Free to residents

* In-home visit with construction expert

 Great for trouble-shooting, or early stage
project planning

» 35 visits in 2020

Architectural Home Consultation

* $50 co-pay (new price)

= 2 hour, in-home visit with Architect

* Recommended for large-scale projects
* Register online: Richfieldmn.gov/ArchitecturalConsultation

HOUSING



RESOURCES & ADVICE

Home Energy Squad Enhanced (CEE)
Home Visits include:

* $50 copay, or free for low-income
households

* |nstallation of free, energy-saving
products

* Home energy report, including
thermal image testing and blower
door testing

* Access to vetted contractors, and @ Xeeltnergy @ L™
ability to schedule on day of visit

KEZH

HOME ENERGY SQUAD

HOUSING



HOME TOUR

* Cancelled in 2020 due to Covid RENOVATION CELEBRATION
precautions WRCHFED

* Exploring options for 2021, likely Saturd;:;;i%t:%ﬁ?ﬁoi?
virtual richfieldmn.gov/hometour
Great attendance in 2019

HOUSING



} Kate Aitchison & Celeste McDermott
‘k Housing Specialists

612-861-97/78


mailto:HouseSpecialist@richfieldmn.gov
richfieldmn.gov




OVERALL...

* Priority for Council, staff, and
residents

* Intersectional approach w/ equity

* Residential and Commercial

* Tied into all municipal departments

e Sustainability Commission

* Climate Action Plan




WHAT IS RICHFIELD DOING?

Parks Recycling Farmers Market Organics

Organics Drop-off Program

VY~

Municipal Waste

A ]

COMPOSTING

Lol

The Urban 1memwn



THERE'S MORE!

Municipal Solar

T GITCTIHIOLCP LIUIeD

PHEVs

EAB, tree diversity

/ The Urbal ll metown



RECENT EFFORTS

* Organized collection and waste reduction
 Business & multi-unit recycling
 Partnerships with schools

* Partners in Energy

* Native landscaping, pollinator gardens

* Resident education and outreach (storm water,
energy, trees, waste, etc.)

* Richfield Rediscovered Sustainability requirements
& Green Rebate




COMMUNITY EVENTS

Urban Wildland Half Marathon & BbK

 Annual park clean-ups

e Farmer’s Market

Classes at Wood Lake Nature Center




RECREATIONAL OPPORTUNITIES

2 dozen parks across the community

Award winning recreational program with
hundreds of opportunities every year
(wellness, environmental education)

Inclusive Playground at Augsburg Park
Wood Lake Nature Center, Veterans Park




RESOURCES FOR RESIDENTS

HOME ENERGY SQUAD*

mafa

* CEE: Home Energy Squad @ Xeeltrersy @ Gttt

Xcel Renewable Energy programs

+ Lawns to Legumes (BWSR) ; =-

 Hennepin County

Power your home with a Power your home with Communlty~

blend of wind and solar hassle-free wind energy. Subscribe to community
energy. This program is fully solar and receive a bill

u L]
applications for the e
program waitlist. :

Learn More Learn More Learn More

EE S s VAS S T oes
your yard

CANBEE

” CHANGE Solar*Rewards® Net Metering
e #awns2Legumes for Residences Install your own solar and
s Receive incentives for get credit for excess solar
installing and producing energy produced.

solar energy.

rban Hometown




) Rachel Lindholm
‘k Sustainability Specialist

612-861-9188
richfieldmn.gov/sustainability_recycling


mailto:rlindholm@richfieldmn.gov




REDEVELOPMENT IN RICHFIELD: 2011-2021
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ROWAN (AKA HENLEY II)

B

|
1
3]

GARFIELD
PARK
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e
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* 82 new units

« 22 rehabbed/preserved units
« 2 ADA-accessible units

* 20% reserved for 50% AMI
» Approved September 2020

Video



file://ri-fs01/Richfield$/RealEstateWorkshop/Raw footage/Lakes at Lyndale/videos/H2 LP.MP4
file://ri-fs01/Richfield$/RealEstateWorkshop/Raw footage/Lakes at Lyndale/videos/H2 LP.MP4




LAKESIDE AT LYNDALE GARDENS

» 30 luxury condos
Opened summer 2020

o ) - S

|


file://ri-fs01/Richfield$/RealEstateWorkshop/Raw footage/Lakes at Lyndale/videos/Henley to bandshell.MP4




10, 2-bedrooms at 60% AMI + 15% contribution to

Enclave Development .
157 units Housing & Redevelopment Fund

HRA approved TIF November 20
City Approvals April 2021

8,000sf commercial

REDEVELOPMENT


file://ri-fs01/Richfield$/RealEstateWorkshop/Raw footage/Lakes at Lyndale/videos/Enclave.MP4




EMI

SIGNAGE

« Originally approved 2018 * 20% reserved for households at or below 60% AMI,
. 3142 units including one accessible unit.
«  6.000sf commercial = 1.200sf * Received final approvals in January

* Project sold in April; revisions coming

Emi

REDEVELOPMENT
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RF64 TOWNHOMES

* 64 for-sale townhomes

* First unit sold in May 2020

e 16 units sold

* < 100% AMI buyers

« Additional 12 under construction

APARTMENT BUILDING B

By v RIMENT BL ING A o . _
109 UNITS (4 STORIES) 2 0 / ¢ .
. ¥ 2 2 - 3 »
- o s
)




RF64 (RYA) APARTM ENTS

« Market-rate apartments

* Increased from 218 to 237 units

* HRA property sold in November

« Schafer Richardson added to
development team

! .+ Storm water work begun in 2020

Fr e G ey |+ Above-ground construction in

109 UNITS (4 STORIES) 3 109 UNITS {4 STORIES)

3 BELOW GRADE PARKIY : S x i o : 4 . . '— . 2021

Hlil

I ¥ 'Ll_i-._j-‘_’-! ujl (';‘lqpu
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6501 PENN AVE

« HRA-owned

* Preliminary Development
Agreement with NHH &
Boisclair

* Up to 69 units

* Mix of income 30-80%AMI

« 10 units supportive housing

 COVID-related delays

« 2021 approvals/tax credit

application

< 3 LZ‘EF?—.‘— N "
L gV s gl

REDEVELOPMENT



Lunds Apartments

N N - T~ | Lunds Site
. | e 127 units
* 6 stories
« 100% market rate
Lunds + Doran

MULTIF S LY 8P ARTHENTS
F2UNITS
5 STORES
[4T GRACE PAFKING AND
UNBERGROUND: P ARKING)
GSF (15T FLOO R 37,0105F
GSF (ToTAL), 232,54 SF
FRELOIIE NTRY-520.00
LFE 47768

The Urban Hometown




Novo Apartments

e Hwe TR {

i g e et ; §
T sHBaORBENG g@/ e
;;E;;’Lv'\i‘ _"- ‘\‘ . o \ i

: it s - o {E: o~

Ty

PROPOSED
- APARTMENT
_ - BUILDING

192 units

3 & b stories

100% market rate
Completion Summer 2021




TRANSPORTATION: 77™ STREET TUNNEL

77TH Street Improvements

.. FINAL LAYOUT 5
B [ECEMBER 2020 WSP

Beldzme ot Wl
Pens
Turt Establishment
Prop ROW.
Inghwen ROW
Permanan: Easement
Temporary Essement
ok will

REDEVELOPMENT



ORANGE LINE

' :’.?n“..':'.'i';{‘.i)"
@ METRO 4

............

: #()n METRO Orange Line 1-35W & Lake St
Shelter with heat, light — (Bus Rapid Transit)
and seating Real-time arrival — METRO Blue Line

Vertical bike information (Light Rail)

parking e METRO Green Line MINNEAPOLIS

..... o s 1-35W & 46th St

1-35W & 66th St

. Textured warning strip
and raised curb

RICHFIELD
Knox Ave & 76th St
Knox Ave &
American Blvd

e
494

BLOOMINGTON

.,

u
BURNSVILLE




Fremont/Emesrecn kL

Fremaznt/Emeran & 24h e
Fremont/Emerizn & Brosdemy

FramantEmenan & Shym

Ramp &Tth 5 Trerait, Center
BehTih 56 & Hannepin
BehiTth 5t & Micollet

Fth/Tth 5t & Ind Ava
3sTeh 5t & Fark
Chicaga & 14 S

Chiage & Frack
Thicagn & TAth 5t
Chicaga & 26tk St

Chizage-Laks Trarait Cantar

Chicage & 34th 5t
Chicage & 38th 5t
Chizaga & 42nd 5t

Chicage & 45th 5t
Chicage & 48th 5t

Chizaga & Sind 5t
Chicage & Shth 5t

TRANSPORTATION: D-LINE

Pylon markers halp riders Idantsfy stations
from a distanca.

0 Roeal-time NaxTrip signs provide bus Information,
and on-damand annunciators spask this information
for people with low vision.

0 Sheltars peovide waathar protection and fastura
fush-bunm on-damand heaters and shalter
lighting. Sholtar sizes will vary based on customar
demand (small shown hera).

Tickat machines 3nd fare card readers collact
all payment bafore customars baard the bus.

(@ Emergency telephonas pravide a dract
connaction to Metro Transit polics. Stations
also faature security cameras.

e Stations feature trash and recycling contanars.

Platform edgas are marked with 2 cast-ron textured
warning strip to keep passengers safaly away from
tha curb while the bus approaches. Many stations
also featurc raised curbs for casier boarding.

Piatform aroas sra distinguished by 2 dark gray
concrats pattern.

o Bonches at stations provide a placs to sit.

o Most statiors have bike parking

Soma stations have pedestrian-scalo Bght fixtures
to provide a safe, wall-it anvronment.

At zome stations, railings separate the platicem
from the sidawak.







} Kate Aitchison and Celeste McDermott
‘k Housing Specialists

612-861-97/78


mailto:HouseSpecialist@richfieldmn.gov
richfieldmn.gov
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